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BREXIT AND
INTERNATIONAL TRADE

SURVIVAL ADVICE FROM 
SMALL BUSINESSES

THE FUTURE OF 
FINANCIAL REPORTING1006 HURDLES TO HIRING IN 

A POST-BREXIT UK16



Commercial feature

hile there is still the need 
for agility and for best prac-
tice to be fi ne-tuned when it 

comes to Brexit, volatility is easing and 
businesses need to be careful not to 
use the hysteria of the word itself to 
detract from proactive change.

From a supply and trade standpoint, 
there needs to be a recognition that 
disruptive change is nothing new. And 
when fi ltering through the anxiety, 
solutions that would lead to ultimate 
supply chain best practices can actu-
ally be found on a more stable Brexit 
platform in 2021.

“It is all still quite new, and there 
are nuances and question marks to 
remain agile. The general landscape 
is quite settled now – we know what 
we’re dealing with from a general reg-
ulation, residency and tax standpoint. 
It’s now a case of establishing respec-
tive best practices within those guide-
lines for each company and their own 
supply chains.”

This is the view of Sam Mikles, pres-
ident and CEO at Flash Global, a 
US-based organisation that operates 
in the service supply chain space. The 
global logistics provider’s value-added 
services assist customers in all areas 
of post-sales service supply chain 
support, including distribution and 

Taking a bird’s eye 
view of Brexit
Leaving the EU has, for many businesses, been seen as a source 
of anxiety or negativity but there are opportunities in the post-
Brexit landscape

forward stocking services, last-mile 
mission critical logistics, international 
reach, and import and export of record 
services, as well as transportation, 
order, and inventory management. 

It does so from more than 600 ware-
house locations in over 140 coun-
tries around the globe, giving Flash 
the perfect bird’s eye view of what 
can be achieved, regardless of each 
nation’s changing regulations or trade 
conditions. 

“For companies – both resident and 
non-resident – in the UK, Brexit obvi-
ously was a step change, with a need to 
duplicate or replicate inventory sup-
port levels locally, rather than in main-
land Europe (usually the Netherlands) 
as was the case before,” says Mikles.

“Companies now have to take into 
account trade regulations, time con-
straints and lead times, just as they 
would if they were doing business in, 
say, Argentina or South Africa.”  

And while the 2018 to 2021 period 
inevitably created huge amounts of 
confusion or uncertainty around what 
the respective stipulations would be in 
these areas, Mikles’ rallying cry is that 
there is a template for all of them.

The best practices that compa-
nies should be seeking is not neces-
sarily to get their heads around a now 
entrenched Brexit environment. Rather, 
they should work out what best practice 
means to them within this new dynamic.

Mikles says: “There are still challenges, 
of course, in relation to tax and duty 
payments or reclamation without a uni-
fying EU solution and Amsterdam as that 
central hub. But you can still try and 
reclaim import duties and taxes when 
going into the UK, and the challenges 
around that are more related to each 
company’s respective partnerships 
and customer agreements, rather than 

the wider framework itself. And that’s 
where we at Flash can really help.”

Every specifi c link in the supply chain, 
individual business partnership or 
border crossing incurs slight nuances 
and differences in terms of regula-
tions, rules, legislation, and agreements. 
Expecting a business to keep on top 
of each of those is an understandable 
cause for anxiety and negativity. 

What Flash Global can do is apply its 
bird’s eye view of the entire landscape, 
alongside its experience of these exact 
same nuances from more than 140 
countries, to handle this level of agility 
on the behalf of businesses.

“It’s a single source solution, where 
you don’t need a separate third-party 
customs broker or transportation pro-
vider. We look after all segments and 
attributes of the supply chain, and 
facilitate not only the movement, but 
the management, of all relevant impor-
tation and exportation,” Mikles says. 
“There is still fl exibility within that, to 
allow for any additional partners our 
customers want to retain, and indeed 
to remain agile to any future changes in 
the Brexit situation.

“But the overriding point is that we 
can see the stability that is now shin-
ing through after so many years of 
uncertainty. We don’t want companies 
to miss out on those more favourable 
conditions by associating the diffi cult 
process of Brexit with the actual post-
Brexit landscape in front of them.”

For more information please visit
www.fl ashglobal.com/
brexit-international-trade-continued
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We can see the 
stability that is now 
shining through after 
so many years of 
uncertainty 




